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Stephanie Doherty, Real-
or with Coldwell Banker
Residential Brokersge in St
Charles, loves a challenge
nd stll enjoys her job, even
though the real
estete  market

arket has  dropped
- dr: ically
rofile o e 1

over the past
several years,
Sa she hates
twhen peoplelookat her with
sympathy in their eyes and act
ps if the real estate business is
dead.
“Don't worry about me, [
gm still selling and I stll love
doing this job,” the 17-year
veteran of the Fox Valley res.
dential real estate busi-
ess said. “In fact, I sold four
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Coldwell Banker real estate agent Stephanie Doherty with a
property she just sold at 1018 James St. in Geneva.

houseslastweek.

“1 still love to see my buy-
ers’ faces when 1 get them
a geat deal and to see my
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ones making money on their
houses right now are those
who have purchased short
ales or foreclosures and put
ome money into them and
fesold them.”

What is your perspective,
fooking at the market i
hindsight?
“1 was helping people buy
houses back during the bub-
ple when banks were amx-
ous to lend large amounts
of money to everyone and |
femember waming them at
he time, not to overdo it. Just
pecause the bank was willing
o lend them X amount of dol-
jars didn’t mean they had to
ake all of it.”
She reminded dients they
would want to be able tv go
out to dinner and take an
pccasional vacation and they
wouldn't be able to do that if
hey committed too much of
heir income to a mongage

Market: People too often
overextended themselves

buyer market. They were com-
ing out of the woodwork last
spring before the tax credit
expired, but now they are
gone because they feel it is no
Tonger advantageous for them
to buy.”

But thatis not true, she said.

“If sumeone had purchased
a $300,000 home four years
ago, they would have spent
$60,000 on a 20 percent down
payment and would have got-
ten an interest rate of 6.6 per-
cent, so their monthly payment
would have been §1,533."

“Today that same house
would probably cost them
$213,000 so their 20 cent
down payment would only
cost them $42,600 and they
could get a 30-year fixed rawe
mortgage for percent, so
their monthly payment on that
very same house would only be
$833.

“This is a great time to buy
— I cannot emphasize that
enough.”

sellers’ faces when they know
1 worked very hard to squeeze
every dollar out of the buyer
for them,” Doherty said.

“There are still some very
positive things ebout real
estate and if you have the
money and feel secure about
your job, there has never been
abetter ime to buy a house.”

What are you seeing in the
overall real estate market in
the Fox Valley?

Doherty admitted that even
though houses are selling,
they are sitting on the mar-
ketlonger and their sellers are
nothappy with prices they are
getting.

“Most of my current sellers
are in distress because of a job
loss or they are people who are
just generally worried about
the economy and are choos-
ing todownsize.

“Now I often get calls from
former clientswho tell me they
fust lost theirjob and won't be

able to afford © stay in their
home for long, so they want
me to come over and tell them
what they can get for their
house. [t seemns as if everyone
is tying to cut their expenses
by buying smaller houses,
even if they haven't lost a job.
They are worried about all the
uncertainty in the economy,
and their motte now seems o
be: Tean live with less.” "

That is why the bigger
houses are wking higger hits
when it comes to price, she
said.

“But 1 stll do occasion-
ally get ransferees coming in,
looking for a large house. T just
don't see as many of them as 1
once did.”

The details?
“Since 2007, prices in this
area have dronped 30 percent.

Smaller homes have stronger demand in a down economy

In the Fox Valley right now our|
prices are down to November|
2002 prices. So anyone whol
purchased their home after|
thatis selling shortor bringing|
moneyto the table at closing.

“Peaple wha bought during
the housing bubble in 2005 or|
2006 are so under water righy]
now. Prices here rose very fast|
during those years and now|
we are paying forit.”

For instance, during 2006,
only 4 percent of the homes|
sold in St. Charles were sold|
at a loss. But so far in 2010, 40|
percent of the homes sold in|
St Charles have been sold atg
loss, Daherty said.

Other than those home-
owners who have owned their|
homes for many years and still
have equity in them, “the only|

See MARKET on PAGE 3|



